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The Essentials Edition Box
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Box is white with customized 9”x 12” sticker on front only
(image on the right is an artist rendition and not exactly as shown)

Color boxes also available (Black, Blue, Red, Green)



Video, Audio & Print

Bill and Evan set a new high in our SE Aurora neighborhood| Don't settle fe
fAnother local agent said go lower, and they proved her so wrong in just over
[From their marketing to getting us ready for market - they are simply the best.
patiently helped us find our new home on 40 acres - bringing great intel and |
o every tour. You simply can't find better agents or people for that matter. We
‘constantly recommending the Watson Team to our friends and family.”

& Patti Faulkner

- "Bill was amazing to work with. He listened to what | needed from the sale
including the extra time in the home after close to actually move with the

5 able to get me $15,000 over asking on an as is sale quickly and efficiently li
| couldn’t be more pleased.”

- Sharai Pacheco

“Your Home Sold Guaranteed Realty is indeed what it is called! Bill and Evan
us a full package of services from selling our house and finding a new one, and
fabulous job! They went out of their way and leveraged a suite of novel and m
‘approaches to make this happen in most timely, professional and caring way
| told my in-laws that our agents are different, as in they are indeed proud of
service they offer to their clients, and it is not all about money for them. We lo
forward to the next opportunities to benefit from their help and support.*

- Farnoush Banaei-Kashani

The Deluxe Edition Box

977" x12-1/8" x 1 V4"

Box is white with customized 9°x 12” stickers on fron

THE ULTIMATE

HOME SELLING SYSTEM

EXCLUSIVE

Home Selling Kit Just for You
Important Home Seller
Information Enclosed

YOUR HOME SOLD GUARANTEED
REALTY - THE WATSON GROUP
Your Home Sold GUARANTEED or We'll Buy ft"

listing my
d | am happy the right declsion.
Colorad, and by far ths has been e ever worked with. Thelr
was sald i less than 2 days, with d above asking pricel Very
Anytime | needed anything
highly recommend them?"- Keith Kirkpatrick

t and back

(images on the right are an artist rendition and not exactly as shown)

Color boxes also available (Black, Blue, Red, Green)



‘Read This First’ Envelope — Printed in color
(Both The Essentials and Deluxe Editions)




Please Find Enclosed a Collection of Important
Information about the Sale of Your Home

For most people, the sale of their home is one of the five most important financial transactions of their
entire life. All real estate agents are definitely NOT the same. So, you will want to select the only one
you trust to handle the sale of your home most carefully. The information we have provided can help
you do that. Please do not hire an agent until you have read the enclosed material.

Since 2006, we have helped over 516 families sell and buy properties. Many have come to us only
after having horrible experiences, false starts, and long delays. We would like for you to avoid all the
frequently made mistakes and enjoy the kind of smooth experience that occurs when working with true
professionals.

For some people, selling their home is a natural life milestone to be celebrated. For others, the sale may
be motivated by a career move or transfer, a change in finances or something else not of their choice. In
any event, the sale of the family home is a difficult decision. Either way you simply do not need added
stress of promises not kept, confusion, unnecessarily large numbers of unqualified ‘lookers’ marching
through your home at all hours or pricing and presentation mistakes made that can cost you tens of
thousands of dollars. The information we have sent can help you avoid all of this.

We look forward to hearing from you and being of service.

Sincerely,
A L
MAURO BUCCI, Owner/Broker of Record ANGIE VALLELUNGA, Chief Marketing Officer/Realtor

The MEandANG Team with Your Home Sold Guaranteed Realty Specialists Inc., Brokerage
Office: 905.503.50LD (7653) Direct: 416.998.9891
www.MEandANG.com

LIST OF INFORMATION ENCLOSED HERE:

1. About the Exclusive MEandANG TEAM’s Citywide Buyers Agent Network.
2. THE MEandANG TEAM Approach: What Happens from Listing to Sale?
3. Warning: Lies & Misconceptions.
4. The Biggest Mistake a Homeowner Can Make When Interviewing Agents.
(Includes: Real Estate Selection Factors, Top 4 Mistakes to Avoid, and Questions You Should Ask).
5. Who Will Write the Ad That Sells Your House?
6. You're Lucky to Live in York Region - Greater Toronto Area.
7. Warning & Shocking Fact (Includes Our Exclusive 6 Guarantees).
8. How Likely Is It That Your Home Will Get Sold by the Real Estate Agent You Choose to Sell It?
9.The 4 Big Reasons to Ask Mauro, Angie, and Their Team to Sell Your Home for You.
10. Who Hires THE MEandANG TEAM?

The Essentials Edition - Introduction Letter
Printed in black and white on standard white paper.




Please Find Enclosed a Collection of Important
Information about the Sale of Your Home

For most people, the sale of their home is one of the five most important financial transactions of their
entire life. All real estate agents are definitely NOT the same. So, you will want to select the only
one you trust to handle the sale of your home most carefully. The information we have provided can
help you do that. Please do not hire an agent until you have read the enclosed material.

In the last 39 years, we have helped over 2,000 people sell their homes. Many have come to us
only after having horrible experiences, false starts, and long delays. We would like for you to avoid all
the frequently made mistakes and enjoy the kind of smooth experience that occurs when working
with true professionals.

For some people, selling their home is a natural life milestone to be celebrated. For others, the sale
may be motivated by a career move or transfer, a change in finances or something else not of their
choice. In any event, the sale of the family home is a difficult decision. Either way you simply do not
need added stress of promises not kept, confusion, unnecessarily large numbers of unqualified
‘lookers’ marching through your home at all hours or pricing and presentation mistakes made that can
cost you tens of thousands of dollars. The information we have sent can help you avoid all of this.

We look forward to hearing from you and being of service.
Sincerely,

Bill Watson
Your Home Sold Guaranteed Realty
720-463-0002

www.YourHomeSoldGuaranteedRealtyCO.com

*Seller and YHSGR must agree on price and terms.

LIST OF INFORMATION ENCIL OSED HERE:

1. About the Exclusive YOUR HOME SOLD GUARANTEED REALTY - THE WATSON GROUP's
Citywide Buyers Agent Network.
2. YOUR HOME SOLD GUARANTEED REALTY - THE WATSON GROUP Approach: What Happens
from Listing to Sale?
3. Warning: Lies & Misconceptions.
4. The Biggest Mistake a Homeowner Can Make When Interviewing Agents.
(Includes: Real Estate Selection Factors, Top 4 Mistakes to Avoid, and Questions You Should Ask).
5. Who Will Write the Ad That Sells Your House?
6. You're Fortunate to Live in Colorado.
7.Warning & Shocking Fact (Includes Our Exclusive 6 Guarantees).
8. How Likely Is It That Your Home Will Get Sold by the Real Estate Agent You Choose to Sell It?
9. The 4 Big Reasons to Ask Bill Watson and His Team to Sell Your Home for You.
10. Who Hires YOUR HOME SOLD GUARANTEED REALTY - THE WATSON GROUP?

The Deluxe Edition - Introduction Letter
Printed in color on standard white paper.




The MEandANG Team Has Served OVER

516 Families in York Region - GTA

» \{,iﬁ
o

The Average Agent Sells Less
Than 2 Homes per Year.

However, THE MEandANG
TEAM Has Served OVER 516
Families Since 2006!

A TRACK RECORD
OF SUCCESS!

P

Mississauga

@ www.MEandANG.com {. 905.503.SOLD (7653) B Info@YHSGRSpecialists.com

The Essentials Edition Map

Printed in black and white on standard white paper.




Your Home Sold Guaranteed Realty - The Watson Group
Have Sold 1,764 Properties in Colorado

-

Last Year, the Average Agent in
. Our Area Sold 10 Homes.
s

However, YOUR HOME SOLD
b GUARANTEED REALTY - THE
WATSON GROUP Sold 82 Homes!

& onument
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, oodlan ack Forest s
ake George Park
» lorissant Divide
Pikes'Peal

OF SUCCESS! A

@ www.YourHomeSoldGuaranteedRealtyCO.com {. 720-463-0002 [ Bill@WatsonRG.com

The Deluxe Edition Map — Side 1

Printed in color on glossy paper.




SOLD IN 2 DAYS FOR SOLD IN 44 DAYS FOR SOLD IN 5 DAYS FOR ' SOLDIN4DAYSFOR SOLD IN 4 DAYS FOR
102% OF ASKING PRICE! 104% OF ASKING PRICE! 107% OF ASKING PRICE! 115% OF ASKING PRICE! 116% OF ASKING PRICE!

SOLD IN 8 DAYS FOR SOLD IN 5 DAYS FOR - HOME SOLD FOR 7 HOME SOLD FOR SOLD IN 4 DAYS FOR
102% OF ASKING PRICE! 112% OF ASKING PRICE! $1,165,000 IN 8 DAYS! $1,425,000 IN 15 DAYS! 112% OF ASKING PRICE!

SOLD IN 3 DAYS FOR SOLD IN 13 DAYS FOR UNSUCCESSFUL WITH PREVIOUS AGENT (101 UNSUCCESSFUL WITH PREVIOUS AGENT (45 SOLD IN 11 DAYS FOR
111% OF ASKING PRICE! 103% OF ASKING PRICE! DAYS) WE SOLD IN 38 DAYS, 99.3% OF PRICE!  DAYS) WE SOLD IN 1 DAY FOR 105% OF PRICE! 100% OF ASKING PRICE!

e e

UNSUCCESSFUL WITH PREVIOUS AGENT (100 SOLD IN 3 DAYS FOR SOLD IN 3 DAYS FOR UNSUCCESSFUL WITH PREVIOUS AGENT (187 SOLD IN 10 DAYS FOR
DAYS) WE SOLD IN 29 DAYS, 101% OF PRICE! 105% OF ASKING PRICE! 106% OF ASKING PRICE! DAYS) WE SOLD IN 3 DAYS,102% OF PRICE! 104% OF ASKING PRICE!

The Deluxe Edition Map — Side 2

Printed in color on glossy paper.



THE ULTIMATE

HOME SELLING SYSTEM

EXCLUSIVE

Home Selling Kit Just for You
Important Home Seller
Information Enclosed

¢* “We could not recommend Mauro and Ang possibly more! They helped us to pu
first home 4 years ago and recently sell the same place. We had extremely high expe
our sale and they more than met and exceeded these! You know they are good whe
is shocked at the sale price we were able to achieve with our home only listed just
About as effortless as selling your home could possibly be start to finish! You absolut
these two on your team negotiating for you if you want top dollar! A huge thank you
Natalie and myself to you Mauro and Ang!" - Adam Kelly, Etobicoke

"Mauro and Ang are a fantastic team! My husband and | were thrilled when:
negotiated a phenomenal deal for our wonderful first home two years ago. Nov
made the hectic process of selling that same home seamless and stress-free. Th
very well educated on the market and bring years of experience to the table. E
from beautifully staging our home to getting OVER ASKING on our property wa
care of with expertise and professionalism. Highly recommend! Thank you Mau

Ang!" - Dee Ast, Richmond Hill
ENJOY

: 010

THE MEandANG TEAM
helpful, communicative and does what he promises. He represents his clients a f Your Home Sold GUARANTEED

and beyond and gets the property sold in no time at all. He is hands on hands 33
the best real estate agent in the GTA. My house was on the market with anothe ;) 7 | &
realtor and did not sell. Mauro SOLD it in 17 Days.” - Denise, Richmond Hill T or We ” B "y I t'

“Mauro Is the most professional and the best person to sell your house. Rel

uro and Angie are true professionals. They are very knowledgeable, trustworthy and they really do
v Interests at heart. This is our 2" time working with them. It is important to have a real estate team |l
er that has the knowledge, experience and know how that Mauro and Angie do. They helped us sell
100,000 over asking! | would 110% recommend and look forward to using them a 3" time to purc
[EAM HOME! Thank you Mauro and Angie!” - Daniel Astorino, Aurora

www.MEandANG.com 905.503.SOLD (7653) Info@YHSGRSpecialists.com
@ www.MEandANG.com &, 905.503.50LD (7653) BB Info@YHSGRSpecialists.com @ t = it

The Essentials Edition Folder gront and back)




Outside of Folder
(front and back)
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i SOLD IN 2 DAYS FOR SOLD IN 44 DAYS FOR
| 102% OF ASKING PRICE! 104% OF ASKING PRICE!

SOLD IN 4 DAYS FOR SOLD IN 4 DAYS FOR
115% OF ASKING PRICE! 116% OF ASKING PRICE!

ji |
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i SOLD IN 5 DAYS FOR HOME SOLD F
112% OF ASKING PRICE! $1,425,000 IN 15 DA}

a7 -

[ SOLDIN4DAYS FOR OLD IN 3 DAYS FOR
112% OF ASKING PRICE! 1119 OF ASKING PRICE!
| —— | C—— n

Bill and Evan set a new high in our SE Aurora neighborhood! Don't settle:
fAnother local agent said go lower, and they proved her so wrong in just over 2
[From their marketing to getting us ready for market - they are simply the bes
‘patiently helped us find our new home on 40 acres - bringing great intel and.
to every tour. You simply can't find better agents or people for that matter.
constantly recommending the Watson Team to our friends and family."

- Patti Faulkner

- "Bill was amazing to work with. He listened to what | needed from the sale ¢
including the extra time in the home after close to actually move with the pro
was able to get me $15,000 over asking on an as is sale quickly and efficiently |

| couldn’t be more pleased.”

~Sharai Pacheco

“Your Home Sold Guaranteed Realty is indeed what it is called! Bill and Eva
Us a full package of services from selling our house and finding a new one, ai
fabulous job! They went out of their way and leveraged a suite of novel and med
‘approaches to make this happen in most timely, professional and caring way pe
| told my in-laws that our agents are different, as in they are indeed proud of !
service they offer to their clients, and it is not all about money for them. We lo
forward to the next opportunities to benefit from their help and support.

~Farnoush Banaei-Kashani

& www.YourHomeSoldGuaranteedRealtyCO.com &, 720-463-0002 [l Blll@WatsonRG.com

THE ULTIMATE

HOME SELLING SYSTEM

EXCLUSIVE

Home Selling Kit Just for You
Important Home Seller
Information Enclosed

ENJOY
THE POPCOR!

YOUR HOME SOLD GUARANTEED
REALTY - THE WATSON GROUP
Your Home Sold GUARANTEED or We'll Buy It"

Home Sold Guaranteed Realty

9 iy
d | am happy the right decision. |
Colorado, and by far this has been the best agent I've ever worked with. Their personal marl
fié was sold In less than 2 days, with multiple offers, and abave asking pricel Very much responslve throug
by text and phone calls. Anytime | needed anything they were aluways there. Such a wonderful
| highly recommend them!” - Keith Kirkpatrick

) www.YourHomeSoldGuaranteedRealtyCO.com &, 720-463-0002 [l BillgWatsonRG.cam

Inside of Folder
(left and right)

The Deluxe Edition Folder




Folder includes 1 stick-
on pocket on the right
side.

THE MEandANG TEAM Approach - What Happens from Listing to Sale

You're Lucky You Live in Colorado

Warning and Shocking Fact
Sell Your Home for More Money With THE WATSON GROUP’s Citywide Buyers Agent Network

Your business card
can go here

The Essentials Edition Folder Pockets




Folder includes 1 or 2
stick-on pockets* for

each side of the folder.
*(depending on quantity ordered)

THE MEandANG TEAM Approach - What Happens from Listing to Sale

You're Lucky You Live in Colorado

Warning and Shocking Fact
Sell Your Home for More Money With THE WATSON GROUP’s Citywide Buyers Agent Network

Who Will Write The Ad That Sells Your Home?

Your business card
can go here

The Deluxe Edition Folder Pockets




Section 1 — Who will Write the Ad that Sells Your HOome?

7.5 inches height x 17 inches wide, double-sided printing, folded in half, 4 pages of printed material

Section 2 — How Likely is it that Your Home will Actually get Sold by the Agent You

Choose to Sell it?
8 inches height x 8.5 inches wide, one side printing

Section 3 — Sell Your Home for More Money with Our Citywide Buyer’s Agent Network

8.5 x 8.5 inches - one sided printing

Section 4 — Warning and Shocking Fact
9 inches height x 17 inches wide — double sided printing, folded in half, 4 pages of printing

Section 5- Who Hires Our Team?
9 % x 17 inches wide - double sided printing, folded in half, 4 pages of printing

Section 6 — Agent Selection Guide
10 x 17 inches wide — double sided printing — folded in half, 16 pages of printing

Section 7 — You’re Lucky You Live in ‘Your Area’
10 Y2 x 17 inches wide, double sided printing — folded in half, 8 pages of printing

Section 8 — The ‘Your Team’ Approach - What Happens from Listing to Sale
11 x 17 inches wide - double sided printing, folded in half, 4 pages of printing

(Both The Essentials and Deluxe Editions)




Who Will Write The Ad That Sells Your Home?

Safe Neighborhood
Tree-Lined Streets
Gorgeous View

The Word Wizard e
Behind the Curtain

To craft the perfect ad, flyer, postcard, website posting
and social media alert, YOUR HOME SOLD
GUARANTEED REALTY - THE WATSON GROUP uses a
proprietary software system that was developed over 5
years at an investment of more than $250,000.

Only a fraction of a percentage of real estate agents and
brokers in the country have this unique software and
technology system available to them. In Colorado, YOUR
HOME SOLD GUARANTEED REALTY - THE WATSON

Clean GROUP pays a licensing fee to use it exclusively.

Cozy Den A The Right Word Chosen Can Make a
Fireplace = ' °
e =% | $20,000 Difference!
S I .
Your Home Sold GUARANTEED or We'll Buy lt' Your Home Sold GUARANTEED or We'll Buy It!"
For a free report that the inne ki this usive offer, go For a free report that details the inner workings of this exclusive offer, go to

‘www.YourHomeSoldGuaranteedRealtyCO.com. To of your home, call Bill 726-463 0002. wwaourHomeSoldGuaranwedRealvyCG com. To discuss the sale of your home, call ‘Bill 720-463-0002.
*Seller and YHSGR must agree on price and terms. ler and YHSGR must : price and terms. 1

Section 1



How Likely Is It That Your Home Will Actually Get Sold?

How Likely Is It That Your Home Will
Actually Get Sold By The Agent You Choose?

Most people simply assume that when they list their home, it will be sold;
especially in good economic times and ‘hot’ markets.

Well, as you can see, we've added an image of a lottery ticket to this page.
Why? Because actually the odds of most agents getting your home sold
are not very good. Not as bad as the lottery, but still a gamble.

In fact, over the past year, only 50% of the properties listed sold within the
term of the agents’listing contract. During that same time period, we sold
100% of our listings.

Obviously, selling your home does NOT have to be a‘crap shoot:

You can gamble on an agent with a low batting average or who won't
disclose his or her batting average (in writing). Maybe with your home,
he or she will do better.

Or you can rely on our 100% success rate.

Chance Your Home Will Sell With THE MEandANG TEAM

Chance Your Home Will Sell With (v
An Average Agent 50%

Section 2



Sell Your Home for More Money With THE WATSON GROUP’s Citywide Buyers Agent Network

Sell Your Home for More Money With
THE WATSON GROUP’s

Citywide Buyers Agent Network

The Secret to the Fastest Possible Sale for TOP DOLLAR

Top producing agents, in particular those who are predominantly
buyers agents and represent buyers, pay close attention to Bill
Watson. They prefer selling a home listed and represented by
YOUR HOME SOLD GUARANTEED REALTY - THE WATSON
GROUP, because they know every ‘i’ has been dotted, every ‘t’
crossed. They know their buyer will have a smooth, failsafe
experience working with Bill’s team. Each of Bill’s team members
maintain a close working relationship with different real estate
agents in our marketplace. Bill's competitors welcome the
opportunity of matching one of their buyers with one of Bill's
properties; confident everything will go perfectly. They'll spend
less time on the transaction and their buyer will be satisfied.

When YOUR HOME SOLD GUARANTEED REALTY - THE WATSON
GROUP ‘pull the trigger’ on your listing, when everything is 100%

‘market ready;, this entire, exclusive network of agents representing
at any given moment, thousands of buyers searching for their next
home, receives information on your property.

Section 3



Warning and Shocking Fact

72% Of All Home Sellers Say They Would NOT Go Back To
The Same Real Estate Agent To Do Another Transaction!
The MEandANG Team Lived Up to their Promises and Reputation

“Mauro Bucci and Angie Vallelunga are amazing. We have bought and sold a number of homes with them 1. Poor communication

throughout the years. They are very professional, caring and above all very honest. They are very knowledgeable 2. Over-promised, under—delivered results
on all aspects of your purchase and sale. They are always there for their clients, and make you feel like family, as 3. Promised a selling price far from reality 12. Too pushy

you are their main concern when purchasing or selling a home. They make the entire process comfortable and 4. Promised speed of sale far from reality 13. Did not help stage my home for sale
easy and are always there to answer any queries you may have and also if you ask them they will offer very 5. Were less experienced than they presented 14. Didn't keep in touch/no feedback
helpful advice that you do not always get when dealing with a broker. I highly recommend them to anyone themselves to be 15. Lack of representation

looking for a realtor. They are the best in their field and are a fantastic husband and wife team that look out for 6. Wasted a lot of time showing the home to  16. Poor negotiating skills

your best interest even after the deal has closed.” - Anna-Maria Giandalia, Newmarket unqualified possible buyers 17. Sold my home for a low price

7. Left out a critical detail 18. Too busy

This Great Result Was All Thanks to Your Team 8. Lack of professionalism 19; M}' home did nt_Jt sell
9. Hard to get a hold of 20. Didn't do anything | couldn’t have done myself

10. Didn't market my home properly
11. Never showed my home

“We met Mauro Bucci over 12 years ago through a referral and have only had great experiences with working
with Mauro. He successfully SOLD our principal home as well and we have since purchased 2 investment . -
properties with Mauro. We feel very grateful to have met Mauro through a friend and have maintained a . . . 2
relationship throughout the years in real estate. Thank you very much for all your hard work. We greatly How does THE MEandANG TEAM get a ng her Satisfaction Rate?
appreciate it.”- Mena De Rose, Nobleton

See other side for our
Whenever We Had a Question, They Answered It Exclusive Six Point Satisfaction Guarantees

“Mauro and Ang, we thank you so much for all you have done for us in helping us sell our house. We greatly
appreciate your ADVICE and HONESTY. Mauro and Ang are very professional agents who take their job seriously.
They are there for you, they make you feel at ease. They LISTEN to everything you have to say and are ready to
answer any questions or concerns you may have. We HIGHLY recommend that you call Mauro and Ang if you are
looking to sell your home, you will not be disappointed!” - Angela Baldassarra, Alliston

Tl

1]
The Quick Sale and the Price We Wanted "N e | a Il "u, {
” had 2 Power of Sales in January 2023. Both had to be sold fast for top dollar and fast closing. Mauro got the job i > 4 Z f A

done for both sales. Use Mauro for fast sales and top dollar.” - Mike Evans, Aurora { £ U l J‘ | !1

=

L

;
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PEOPLE WHO DO NOT HAVE
TIME FOR ‘DO-OVERS’

Why? Mauro and Angie tend to attract the client who
wants it done right the first time. That's because THE
MEandANG TEAM sell 27 properties a year, compared to
the average agent that sells less than 2. If you hire the
wrong agent, weeks or even months may go by without

your home being sold. You will have to get rid of that
agent and start all over again with a new one. Many sellers
go through three real estate agents before getting their
home FINALLY sold and they tend to compromise their
price severely. The homeowner who is determined to get
it right the first time compares Mauro and Angie’s track
record to others and makes the obvious choice.

Who Hires THE MEandANG TEAM?

Section 5



But we simply do not have time to meet with casual, uncommitted buyers
or 'agent shoppers. Some weeks there's even a waiting list and we're
unable to schedule that first meeting immediately. If you still feel you must
‘shop’a lot of agents, please do so before calling us. Please use the AGENT
SELECTION GUIDE included with this Information Kit.

One Other Note

If you are ready to sell your home now, you will obviously take immediate
action. But even if you are reading this Information Kit several months |
before you plan to sell your home, it is appropriate to meet with us now,
not later. We even have a special 'HEAD START PROGRAM'to insure that we
can accept you as a client and go to work for you immediately the day you
are ready and to prepare at a relaxed pace to put your home on the market.

Your Home Sold GUARANTEED or We'll Buy It!"

For a free report that details the inner workings of this exclusive offer, go to

16 www.YourHomeSoldGuaranteedRealtyCO.com. To discuss the sale of your home, call Bill 720-463-0002.

*Seller and YHSGR must agres on price and terms.

" Hire the Best Real Estate Agent to
Sell Your Home?

A

Your Home Sold GUARANTEED or We'll Buy It!"

For a free report that details the inner workings of this exclusive offer, go to 1

www.YourHomeSoldGuaranteedRealtyCO.com. To discuss the sale of your home, call Bill 720-463-0002.

*Seller and YHSGR must agree on price and terms.

Section 6



If you feel you are a good fit with us and would like to be a
client of YOUR HOME SOLD GUARANTEED REALTY - THE
WATSON GROUP, simply call us at 720-463-0002 and speak
with us to arrange for an appointment. All of your questions
can be answered, your home evaluated and if accepted, a
listing agreement/client agreement will be put in place.

We are happy to answer your questions and of course provide
you with an appraisal of your home in order to establish the
correct asking price. There is no obligation on your part when
you arrange for a FREE in-home consultation and price analysis.
However, if you truly want to get maximum benefit from our
experience and expertise, we strongly suggest that you read
through the information provided, including the Facts,
Questions and Selection Criteria provided throughout the
information we've sent you. If you are serious about selling
your home FAST and for TOP DOLLAR you SHOULD call us to
schedule an appointment.

If you still feel the need to interview a lot of agents, please do
so BEFORE meeting with us. By meeting with us last, you'll be
able to see just how much more we do to get your home sold
FAST and for the MOST AMOUNT OF MONEY.

If you are ready to sell your home now, you will obviously take
immediate action. Even if you are reading this Information Kit
several months before you plan to sell your home, it is
appropriate to meet with us now, not later. We even have a
special ’HEAD START PROGRAM’ to insure that we can accept
you as a client and go to work for you immediately the day you
are ready. In this way, we can prepare at a relaxed pace and put
your home on the market.

You're Lucky You Live in Colorado

You're Lucky You
Live In Colorado

Why on earth would you want another agent when you can have
YOUR HOME SOLD GUARANTEED REALTY - THE WATSON GROUP?

e

al - .,
m‘_"ﬂvvf_

Section 7




THE MEandANG TEAM Approach - What Happens from Listing to Sale

The MEandANG Team Approach
What Happens from Listing to Sale

Once A Private In Home Diagnostic Analysis has been performed and you have a
full understanding of what your home will sell for, we will give you tips on what to
do and more importantly what not to do to get top dollar. We will go over all the costs
you will have so you will know how much money you will have leftover after you sell
your home.

A custom advertising and marketing plan is prepared for your home. All the
necessary information is obtained from you, when we meet with you at your home.
That plan is provided to Mauro, Angie and the marketing team. They fine tune it, and
then ...

The MEandANG Team personally writes the ads, sales sheets and other
information about your home. This is important because only a small percentage of
agents from all over North America have invested over $18,000,000 learning
advertising strategies and obtaining licensing rights to use exclusive ad copy. Mauro
and Angie are two of these agents.

In real estate advertising, the choice of even one word vs. another may mean 4
weeks less or more on the market, or $20,000 added or subtracted from the
buyer’s offer.

“Mauro Bucci and Angie Vallelunga are amazing. We have bought and sold a number of homes
with them throughout the years. They are very professional, caring and above all very honest.
They are very knowledgeable on all aspects of your purchase and sale. They are always there for
their clients, and make you feel like family, as you are their main concern when purchasing or
selling a home. They make the entire process comfortable and easy and are always there to
answer any queries you may have and also if you ask them they will offer very helpful advice that
you do not always get when dealing with a broker. | highly recommend them to anyone looking
for a realtor. They are the best in their field and are a fantastic husband and wife team that look
out for your best interest even after the deal has closed.”

THE MEandANG TEAM Approach: a team of 8 professionals, - Anna-Maria Giandalia, Newmarket
resources to aggressively market your property and see your
transaction through every step to successful completion, with

every ‘i'dotted, every't' crossed. Peace of mind for you! Aggressive marketing begins through muitiple media channels

as outlined on the following page...

%
Your Home Sold GUARANTEED or We'll Buy It! Your Home Sold GUARANTEED or We'll Buy It!"
For a free report that details the inner workings of this exclusive offer, go to www.MEandANG.com. To discuss the For a free report that details the inner workings of this exclusive offer, go to www.MEandANG.com. To discuss the
sale of your home, call Maum Bucci, Owner{Bvoloerof Recard &The MEandANG Team at 905.503.50LD (7453). sale of your home, call Mauro Bu aner/Bmlner of Reccrd & The MEandANG Team at 905.503.50LD (7653).
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Printed on Newsprint, black & white. (Both The Essentials and Deluxe Editions)



From The Robinsons

"After two plus years of having only three to five
showings of my listed home with a different realtor and
after hearing great reviews of Keller Lawrence and his
team, | decided to make the move and contact Mr.
Lawrence and his team. After doing so and immediately,
| regained the confidence that my home would sell after
nearly giving up. Mr. Lawrence and his team were very
knowledgeable, very people oriented, and very
professional. In only four months, | had nearly twenty
showings of my home. In only four months | finally sold
my home for a little over 98% of my listed price. If you
were or are currently in my situation, | strongly suggest
that you contact Keller Lawrence and his team.”

The Robinsons
Greenwood, SC

The Kellar Lawrence Team 864-942-8991
www.GwdGuaranteedSale.com

g 40

RAVID
pjos o MK

Open and Read This
ONLY If You're Still
Undecided About Calling
The Kellar Lawrence Team

The Essentials Edition — Testimonial Letter

Printed in black and white on standard white paper.



| From Beth Thomas

| We BDIDN'T call
| The Coldwell Realty Team
| when we needed to sell our
Lhowe...

| “we had beew trying to sell our own Mome for a little over two
wonths. ttwas a very stressfuL situation. There is a Lot more to
selling a howme than a sign in the yard. Scott had rveached out
|to wme through my sign. we decided to go with him and Let him
| try to sell our homee, at our price. Scott was behind the eight-ball
having to deal with another realtor representing the buyers who
had no sense of urgency (from both the sellers and the buyers
| perspective). Scott was very honest from the onset that we were
~ probably asking too much for the house but was respectful of our
asking price. He was helpful in the negotiation process that Led
to the completion of the transaction.”

| -Beth Thomas

The Coldwell Realty Team  352-209-0000
wWwWWw.| HomesofOcala com

“Scott and Seller must agree on pric

nods buijed
INoqy papidspun
[I1S 94,N0A J1 ATNO
siy] peay pue uadQ

Your Home Sold

GUARA
~Or 1l Buy K"

The Deluxe Edition - Testimonial Letter

Printed in color on glossy paper.



The Essentials Edition (overview) T -

Please Find Enclosed a Collection of Important
Information about tha $ale of Your Home

THE ULTIMATE

HOME SELLING SYSTEM

\ THE MEandANG TEAM
| Your Home Sold GUARANTEED.
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$20,000 Difference!
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The Deluxe Edition (overview)

THE ULTIMATE

HOME SELLING SYSTEM

Plaase Find Enclosad a Collsction of Important
Information 3bout tha Sale of Your Home.

‘@) YOUR HOME SOLD GUARANTEED
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